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Bright prospects foreseen for art galleries, artists

With Filipinos® increasing awareness of the value of art works, the BUSINESS DAY: Do certain gal-
activities of art galleries, and the better standards being set up for the
sector, the industry has bright prospects for the future.

This was the assessment made by industry representatives during a
recent Business Day forum on art galleries. However, they added that the
industry still needs a lot of support from the government, for instance in
some form of endowment for the art g:!lcnes 1

With regards to the g

tural devel

policies, the

forum participantsagreed that there should be an official body to ensure
that' these policies are followed and that the duplication of functions
among the different government cultural agencies are avoided.

The other topics during the forum discussed were:

the

ialization of art, the accredi

dealers, and art as an investment.
Attendees were: Allan Cosio,

system for art galleries and

president of the Art Association of the

Philippines (AAP); Barbara Mae Dacanay from Philippine Art News; Didi
Dee, owner of Hiraya Gallery; Joey Montilla, assistant curator of Lorna’s
Garage; Jing Pagulayan, manager of the Greenhills Art Center; Eva Toledo,
curator of Sining Kamalig; and Bobi Valenzuela, curator of Hiraya Gallery.

Excerpts from the forum follow:

BUSINESS DAY: One very sensi-
tive issue in the art scene these days
is the so called commercialization
of art. How far can art Ye commenr-
cialized, dnd why is it commercial-

ized? ;
VALENZUELA: When you put'up
a gallery, you put up paintings for

sale. That act alone is already com+

mercial. I think it is in the manner
of how you sell your art works that
will distinguish between the com-
mercial art and )ust ph:n _com-

BUSINESS DAY: Why do some

people say that art is so commer-

cialized now?

PAGULAYAN: Maybe they say

this because, right now, more

people are becoming aware of art.
Iso, so many people are now buy-

ing paintings. I think these are the

reasons.

BUSINESS DAY: From the dealers’

point of view, how profitable-is art

as a business?

PAGULAYAN: I think it is profit-

able. -
BUSINESS DAY: Is Greenhills Art
Center a new gallery?
PAGULAYAN: Yes, we only start-
ed last July.
BUSINESS DAY: Do you specialize
in certain kinds of paintings?
PAGULAYAN: I believe that
Greenhills Art Center is the very
first corporate gallery in Manila and
in the Philippines.
DEE: What do you mean by a corp-
orate gallery?
PAGULAYAN: We have so many
_incorporators.

DEE: Hiraya Gallery i is ah-n a corp-
oration. The only

university-trained artists, I believe
that they are a recent phenomena.
The Luz Gallery and Solidaridad
were the first serious art galleries,
But art galleries hAve heen in Manila
for s0 long. - -

BUSINESS DAY. Was theu a re-
cent increase in the number of art
galleries? ¥,

VALENZUELA: I would say so. As
Mr. Pagulayan said, more people are
now aware of the value of paint-

mim!ss DAY: It was said that

when buildings started to rise, the
walls had to be filled with paint-
ings. There was a buying spree. Was
this _the cause of the awareness of
the value of paintings?

VALENZUELA: I would say so,
But according to some people,
when Mrs. (Imelda) Marcos started
buying paintings and then prodded
the Blue Ladies to buy, that started

it all.

BUSINESS DAY: Would you say
that the market has been growing?
VALENZUELA: ‘It has grown
because of the awareness,
BUSINESS DAY: Do you hovean
existing classification of galleries?
Are there galleries which cater only
to a certain kind of market, or
which sell only certain types of
paintings?

COSIO: Yes, there are galleries
which cater only to certain types of
artists, Kanya-kanya. I believe it is
like this everywhere. The gallery
owners decide on what kind of
paintings they will market or what
group of artists they will handle,
Greenhills Art Center, for instance,
has been dealing with artists who

luwr is that it is more within the

amily.
BUS]'NESS DAY: Are art galleries a
recent phenomena or have they
been around a long time?
VALENZUELA: If you will con-
sider the Mabini galleries, they have
been around for a long time. But

for the galleries that cater to the
CIAL REPORT

do the | kind of paint-
ing — still life, ete. Luz Gallery, on
the other hand, concentrates more
on abstract art,
BUSINESS DAY:
specific trend?
COSIO: No. It depends on what
you're talking about at the moment
and whom you're talking to. That’s
the way I look at it.

Is there any

leries cater to a certain  income
bracket?

COSIO: Yes,

VALENZUELA: For Hiraya, we
cannot make any classification yet.
No very rich people have patron-
ized us, Likewise, wala pa talagwxg
true coll who have p

us. We have varied clients, They
come to the gallery and when they
see a good work they buy.

DEE: 1 don’t think we have any
specific income bracket in mind.
What we're concerned about is put-
ting up good shows. Sometimes,
however, the price range of the
artist is very high. Naturally, we’ll
then be getting the higher income

bracket.

BUSINESS DAY: Galleries main-
tain a certain selling attraction so as
to be different from others, Do you
think about these attractions
beforehand? Do you study the
market?

VALENZUELA: Actually, we do
not think of marketing. We just
‘want to put up good shows.
BUSINESS DAY: How do you
choose the paintings that you dis-
play in your galleries?
VALENZUELA: We must believe
in what the artists are doing.
Whether they will sell or not hardly
enters our minds,
PAGULAYAN:

In Greenhills, the

only attraction we have is a coffee
shop which is open to everyone. In
one portion of the gallery, there isa
book shop where you can buy
books on art,

BUSINESS DAY: What is the usual
price range of paintings that you
have in your respective galleries?
PAGULAYAN: When we put up
the Greenhills Art Center, our main
objective was to pick up the new
artists and help them in their
career. So we try to buy their
pieces, Now, for the artists who
have already established a name for
themselves, the prices of their
works are, of course, different.
MONTILLA: I'd like to go back to
the question on what makes one
gallery different from another.
What is fascinating about our gal-
lery is my mother. People would go
there and she would just talk to
them about almost anything con-
cernmg the history of Philippine
heritage and the arts, Al.so our gal-
lery caters to the collecti

to our gallery and sell their works.
But these are all subject to the
curator’s decision,

PAGULAYAN: There are also con-
signed. pieces. These are paintings
we do not buy but which the artists
want to be exhibited, If these
pieces are sold, the gallery gets 30%
of the sale, In Greenhills, we mostly
do putright buying.

BUSINESS DAY: If the paintings
are bought outside, is the mark-up
40% or 50%?

PAGULAYAN: Depende rin. This
is because, in art, it’s very hard to
qualify value. There are no definite
rules,

BUSINESS DAY: Are you ever
caught in a situation where there is
a short supply of art works? Is pro-
duction steady enough?

COSIO: One point T would like to
stress is that a painting as an art
work is different from a painting
that is a merchandise for sale. My
main interest is really the relation-
ship between artists and art gal-
leries, I brought with me a docu-
mented report from a national con-
vention of artists which was held
early last year at the Philippine
International Convention Center
(PICC). One. of the topics which we
covered was art and the galleries.
The report contains an assessment
by the panel on art and the galleries

which was composed of several art
gallery owners and a number of
artists. They made an'assessment of
the relationship between the artists
and the galleries, after which we
‘were able to pinpoint the problems
existing,. Some recommendations
were then made on how to solve
these problems. Some recommend-
ations came from the panel and
from the convention’s delegation.
BUSINESS DAY: What were some
of the recommendations?

COSIO: After having pinpointed °
the problems and having declared
the assessment on how the relation-
ship of the artists and the galleries
were at that time, certain ‘recom-
‘mendations were reached: 1) to
adopt a standard consignment form
or agreement between artists and
galleries. The latter should review
their existing consignment terms
with the view to encouraging artists
to consign their works; 2) to look
into possible arrangements with in-
surance companies for a standard

the guild of galleries or its equiv-
alent to make all accredited art gal-
leries members; and 7) to act as
conciliator or -arbiter of relation-
ships and iproblems among artists,
art galleries, and collectors.
BUSINESS DAY: Have the recom-
mendations been adopted?

COSIO: No, because to begin with,
there has to be this move to revive
the guild of galleries or its equiv-
alent, or maybe form a new one so
that they can together, perhaps,
adopt a standard or agrge on how
to look at existing problems. It can-
not start from the artists, It has to
start from - the galleries because
we're uikmg now about the busi-
ness of art.

BUSINESS DAY: Under the
Ppresent arrangement, are the artists
shortchanged? 3
COSIO: No, we cannot be general
about it. Maybe in some cases yes.
But I think that there is really a
great need for the galleries to get
together like they did before. Then
perhaps we can look forward to a
better system. There should be a
guild of galleries where they can
put their heads together, set a
system and maybe initiate programs
‘on how to maintain a more regular
art market and attract more artists
to deal more with the galleries
rather than going on their own and
selling directly to clients, This is for

the good of the mark "\’m
tection of the collectors,
artists, and the art galleries as well.
There would be some sort of a
mutual development.

BUSINESS DAY: What were the re-
ar:tro:u uf the galleries getting or-

COSIO' They were already organ-
ized hefore,

"VALENZUELA: What caused it to

die a natural death?
COSIO: I think it was just a lack of
leadership. Also, maybe it was a
lack of interest at that time.
BUSINESS DAY: What do you
mean by aceredited art galleries?
COSIO: Well, if you have an asso-
ciation and you agree that there
will be accredited members, there is
some sort of prestige there,
BUSINESS DAY: Does that imply
any standards?
COSIO: That means you're follow-
ing a certain standard set by the

guild,
BUSINESS DAY: Is there any gov-

young artists. The gallery is mt
really as lucrative as the Greenhills
Art Center. It's just a house. It
actually started as a garage. We
didn’t have any car so we converted
our garage into a gallery.
BUSINESS DAY: How do you look
for artists and for paintings? Can
an artist Jurt approach you and sell
his wo

HONT]!.LA' We have what we call
outside buying. Some artists come

policy age against
art losses and .damage; 3) to estab-
lish and maintain a service arm with
adequate facilities for authentica-
tion of art works; 4) to establish a
code of ethics for art galleries and
the artists; 5) to establish and main-
tain a simple but effective system
for accreditation of those involved
in the business of art, Such a service
arm shall guide and assist duly ac-

it are aallarios T v sl

a reputable standing; 6) to require

agency supervising the sell-
ing of art pieces?

COSIO: In a way, yes because
they’re all licensed to sell.
BUSINESS DAY: Are all the art
works authenticated ?
PAGULAYAN: Authentication is
only being done for old pieces,
COSIO: Yes, If the artist is around,
he authenticates his Diece. The
problem of authentication arises

(Continued on page 16)
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only when the artist is deceased.
The museum then does the aul.hm-
tication. They're supposed
the authenticating body !nr :h.

ﬁl'smuss DAY: What are some of
the major problems of artists in their
\dealings with art galleries? is there
\any pressing demand to produce or
come up with an art work?

VALENZUELA: When an artist is
(scheduled for an exhibit, our only
demand is that the show be a good
one. Some artists take the exhibits
for granted, and as a result the
shows are a disappointment, In
making this particular demand, we
take away some of their problems,
Whenever we can support them
financially, for instance, we do
that. As far as they are concerned,
their only obligation is to put more
love, time, and effort into their

works,

COSIO: As 1 see it, the biggest
problem of the artists and the art
galleries is the lack of some sort of
an endowment from the govern-
ment, In some countries, galleries
are subsidized through some form
of an endowment. We don’t have
that. I think we're one of the very
few countries which still do not

have legal support from the govern-
ment in the form of an endowment,
As of now, we still don't have a
council for the arts or its equiva-
lant or maybe a per cent for the

a curtam percentage of any govern-
ment construction, whether it be a
bridge, alibrary, or a city hall, goes
to the arts. We do not have that
kind of support whatsoever. It’s

BUSINESS DAY: Have you made
npwunmlmm to the government?
|COSIO: We're still working on it.
As a whole, however,  we already
have the [W!mmmt‘l :u]tunl
'development policies. But there is
(mo official body which sees to it
@-ﬂ these policies are followed.
t now, ‘e are mzrnl marn—
anlbural - soenaiss

Nntlon-l Museum, the Nmmul

ter of the Philippines), But each of
them has its own functions. And
there are times when they duplicate
each other's functions because
fthere is no body which sees to it
that this does not happen, Right
now, there is no goveznment autho-
i‘;{'{»\whnuh speaks for the arts, The
as a body, has its own policies
for culture, But it is not really what
you will call the sole cultural
fgency in the country that speaks
for the arts, The CCP also needs
that kind of support,
BUSINESS DAY: How would you
1ssess the art scene in the past de-
fade? Would you,say that Filipino
tists produced good works?
ONTILLA: I can say that during
past two years the works have.
relatively good.
VALENZUELA: From my view-
point, the art scene has not really
produced any outstanding artist or
it work during the past 10 years,
[n terms of guantity, yes. Qua-
lity-wise, however, there was really
10 significant work in the sense
hat a certain artist or art work
:nuuimw chmpd the existing
fiews o ind painting.
BU!INESS DAY What factors
wu.gh: about the absence of signi-
licant works?
VALENZUELA: In my opinion,
the artist has a role to play in the
mprovement of society and the
mhancement of whatever culture
we have, Wala akong makita, Ewan
ko kung bakit. I think better artists
thould- exist during these times
jecause they have more to say.
DEE: Maybe it’s also the demand
lor a particular kind of painting. I
think that one consideration an
irtist should have in mind is whe-
ther the painting will sell. Maybe it
1as also something to do with the
ublic or the market and the kinds
of paintings they will go for.
BUSINESS DAY: Has there been
iny effort at all to educate the buy-
ng public? Isn't that a function of
e art galleries?
POLEDO: It should be a primary
soncern. In Sining Kamalig, for
nstance, we try to make a :ood
Wlisica oF £, We tty to o
aze the calendar in order to
ot's sy, some very good sell"‘

shows and more or less predict the
products that will naturally sell,
and at the same time be able to
afford putting in more pnmumg
talents. Also, we try to

shows that may not be o{cnmml:-
cial value but -hich are highly edu-
ational.

©
BUSINESS DAY: So, principally,
you wouldn't consider Sining
Kamalig a commercial gallery?
TOLEDO: We have to define this.
We are a commercial gallery in the
sense that we have to maintain a
certain amount of sales. But we are
primarily here to educate and help
uplift.our standards,
BUSINESS DAY: Based on what
you said, where would the majority
of the rxi.m'ru galleries belong?
TOLEDO: There again you must
make a distinetion between the pro-
perly accredited galleries and the
dealers who have gotten thejr
licenses to operate. It is very easy
to get a license. If you file with the
proper offices, you also get to be
recognized as a gallery, You have a
certain space and you already have
a gallery. A properly accredited and
legitimate gallery and a dealership
that has gotten into the ranks of
the galleries are two different
things. There are a lot of dealers
that have been organized into gal-
leries and they’u the ones who are
ealing more on a commercial basis.
BUSINESS DAY: Did you say that
there already is an accreditation
system existing right now?
TOLEDO: Yes, largely through the

AAP,

COSIO: Until the guild of galleries
is revived, I don’t think a formal
accreditation can be started.
BUSINESS DAY: Why do you say
that the dealers are lcr;ely respon-
sible for the sector’s commercial-
ization?

TOLEDO: Well, first of all, I don't
think there are any aesthetics or
any claims of a higher plane at all,
BUSINESS DAY: So it is just a buy
and sell thing.

Lonmno Itilul!!ymmennl

BUSINESS DAY: Dol?u dealers

comprise the majority#

TOLEDO: I'm afraid so. Majority
of these dealers have omnlud
themselves inf leries, These
actually the little galleries t]nt
started as a house-to-house dealer-
ship and have eventually gotten
licenses, There are really no stand-
ards for delineation, no distinctions
t all, If you file your license, for
mstam:e, and you have a small
place, you're a gallery.

BUSI:NESS DAY: If ever a guild
would set up such standards, what
would these standards be? Would it
define an accredited gallery as one
which principally attends to educa-
ting the public about art and only
think of commercialization as a
secondary matter?

COSIO: It is taken for granted that
when you set up a gallery, it is
business. You set it up for profit.
But what are the other moral obli-
gations of galleries? These are the
things that have to be worked out.
That was why 1 was saying that a
guild is very important so as to
draw up a code of ethics for gal-
leries and maybe for artists,
TOLEDO: Yes. There should be
some sort of a aymhmnc relation-
ship.

COSIO: Touching on the existing

problems now, the code of ethics

may include, for instance, the be-
havior of some galleries with re-
gards to their dealings with artists,
And then perhaps they might agree
to put an attractive comsignment
agreement between the artists and
the galleries so that the artists will
just deal with the galleries and not
with the fly-by-night dealers,
BUSINESS DAY: But artists do sell
their paintir not only to the gal-
l:‘f‘iflphl-lf aﬂ‘:!ﬂ the dealers.

COSIO: That's one of the pro-
blems, They sell direct to the
buyers. And the artists say: if you
don't want us to do that, then
make your offer more attractive,
Makikita mo na parehong may
problema, There have been several
recommendations on how to solve
this problem, It is really still in the
developing stage. I am sure that the
galleries are very much aware of
these problems and will come up
with the solutions,

BUSINESS DAY Is there such a
thing as Philippine art?

COSIO: Philippine art is art made

by a Filipino,

TOLEDO: How would you expect

I.hu thing to be defined? Philippine
as something strictly Filipino?

It'a always like that, To me, any-

thing called Filipino'and which has

to contain something local is a very

theoristic notion,

COSIO: That’s identity.

TOLEDO: No. It’s Philippine art. It

always comes into question.

COSIO: I think we're very far from

that, We may be closer to regional-

istic art,

TOLEDO: You're talking about am

enlightened few,

INESS DAY: To some extent,
it probably depends on the philoso-
phy of the artist, I think your art is
Filipino if you paint something
about the Philippine society.
TOLEDO: That’s social realism. If
you do any other concern, you're
no longer called a Filipino, Is that
it?

BUSINESS DAY: Do we have good
Filipino painters?

TOLEDO: Definitely. Going back
to what I was saying earlier, if you
do anything modern or mg_t:in‘
that is aside from what you'
pected to do, it's no longer Fili-
pino,

COSIO: The art béing produced
nowadays reflects exactly what
kind of a people we are. Hindi pare-
pareho ang mga mukha natin
There’s nothing we can do about it.
I think that to be conscious of it
and make an effort to come up
with what may be called Filipino
art would be ridiculous,

BUSINESS DAY: Could you give
your gssessment of the art scene in
the past decade?

TOLEDO: This is entirely my per-
sonal opinion. I am not reflecti
thc gl]lsry 's opinions, 1 feel that it

imost like the Dark Ages,
BUSINESS DAY: Where are all the
good Filipino painters?
TOLEDO: I guess they’ve just got-
ten very comfortable with money.
However, we still have quite a num:

commitments,
2 Are they salling?

“TOLEDO:
a little success. I wish they could

have some more.

BUSINESS DAY: Do you think
that the Dark Ages will happen
again in the 1980s?

TOLEDO: I don’t really know. I
think it all boils down to the basic
attitudes, 1 feel that the artists in
the 1950s'and the 1960s had more
quality in their works,

COSIO: You know, what you're
saying is also true of the Western
world, From 1960 to 1980, they
cannot really pinpoint a real out-
standing or earth shaking work of
art. Even the works they have
chosen to represent the top five
western artists were works made in
the early 1960s. So it has some-'
th, to do with the l!.mnl. But it is

not thearti

BUSIN 5SS DAY: Wha.! factors
were present then, and which no
longer exulcd in the 197087

COSIO: Maybe there was more
challenge then. Picasso and the rest,
for instance, wanted to break away
and come out with something new.
And they did. How can you go
beyond what they did? So, every-
body is looking for something new.
Even the art appreciators are look-
jlx%fu: something new.

This is a generalized
statement, There are some artists
who get very comfortable with
their financial success so much so
that the adventurer and the chal-
lenger in them have to stop because
if they move to something alien or
something that the public doesn't
I}muw they got into, they sort of get

ost.

COSIO: That is your personal
opinion and 1 respect that. But
when I look at the young artists
and the paintings they come out
with, they have very good and
daring works, This is true especially
for those who still do not have any
tus to protect. They have no-
thing to lose kaya.bira ng bira, Ang

gaganda.

TOLEDO: Pero attitudes din yon.
These are the things which we
basically do not pick up in school.
‘They just come along the way.
COSIO: For me, it all goes back to
concern, support, and guidance. As
I said earlier, if there is no legal and
definite xubndy from the govern-
ment, there is no way the artists
can go anywhere. This js because
they need that kind of support,

A lar_proj of ‘that_nature,

otherwise they will ask: what dif-
ference does it make if [ make this
or that? But if he is getting some
kind of a support, then he feels that
§ he is backed up and has got a res-
ponsibility to show good works.
¥ou know, 'yung tiga UP
(University 'of the Philippines) ang
sinasabi: ano ba ang nilalabas ng
mga artists? Wala. "Yon ng ’yon.
First year palang kami sa college,
'yon na ang nakikite namin, Hang-
gang ngayon ba naman "yon pa rin?
Inaatake nila *yung mga artists nila
roon. 1 said: you're unfair. Wala
kaming ibubuga Bakit? Wala
kaming support, That is what is
h i The is do~

DEE: I think what happened there
was that we were one of the few
galleries that was willing to support
the social realist painters, So, peo-
ple thought that we are a gallery
that only cater to social realist art-
ists, which is not true.

BUSINESS DAY: Was that during
your first year or your second

year?

VALENZUELA: First year, We're
only in our second year.

BUSINESS DAY: How would you
assess the 16 shows?
VALENZUELA: The three social
realist exhibits we did gave us more
reputation than all the others.

E
ing a good job supporting educa-
tion. The artists do not have sup-
port like education has. So, what
happens? You search, You don't
find it around here. At the same
time, you're bombarded by foreign
media, citing all the beautiful things
outside of this country. And you
absorb it, So now more than ever,
the colonial mentality is stronger.
Whatever is outside is more beauti-
ful than what is here, Your minds
are more sensitive now because of
education. You absorb all the beau-
tiful things, You don't see it here.
You see it outside and you get it.
You don’t see the beautiful things
around here because nobody sup-
ports the artists. Now, if there will
be some kind of a support for cul-
ture like there is for education,
t.heh things will be balanced,
BUSINESS DAY: Does the AAP
have any scholarship?
COSIO: We don't have a definite
scholarship because we don’t have a
definite subsidy. So, the people we
send to foreign competitions and
exhibitions are on a case to case
basis, We have to raise funds. Ang
kailangan natin "yung regular basis
so that there will be points of
analysis and assessment later on
hﬂ' good a project is and how an
artist is improving, But there is no
such thing. We have sent so many
people to Paris via a sponsorship,
But because there is no definite and

DAY: Did the shows
generate a lot of interest in terms of
sales and visitors?
VALENZUELA: Yes,
BUSINESS DAY: What about the
social realist exhibits in particular?
DEE: Yes, They were good shows,
COSIO: There's another thing. You
also have to separate shows and art
dealings. The gallery shows are dif-
ferent from the art dealings that go
on in the stock room. The latter 1
nndmund is muly the bread and
butter of the galleri
BUSINESS DAY: Are the galleries
making the paintings affordable to
the not so m-h‘ Do you have any
installment plans
TOLBDO Ya. 'I'hit should also be

BUSINESS DAY: Would you con-
sider galleries a high risk venture?
DEE: It actually depends on whal
kinds of paintings you want
cater to, If you're the kind of gal-
lery who buys paintings outright in
the hope that in two years time
these would increase in value, you'd
be investing a lot. With us, I don’t
think it was along that line,
BUSINESS DAY: If I wanted to
put up a gallery, how much would T
have to spend?

COSIO: The way I look at it, 1l'
just like any other business thl:
you may open. But what is most
important before anyone starts a
jgallery is that he or she must under-
stand art, at least love it andvlike it.
Etieiiiahadaniis Isdan
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gy
mun ject is helping us.

Proje
BUS!NESS DAY: What prods peo-
ple to go into the gallery business?
Is the business a high risk invest-
mentf A corporation, for instance.
Why did people get together to put
up @ gallery? Are these people art-
ists or are they inclined to the arts?
Is that a consideration?
PAGULAYAN: In our gallery, we
have Manny Duldulao who is an art
eritic. We also have Chito Madarang
who has been in the art scene for
quite a time. Some er investors
jare also collectors,

EE: In our case, we had a frame
shop first. To maximize space, I felt
that a gallery would go hand in
hand with a frame shop and vice-
versa. That was what pwdded me

R e was the
urlmnal idea. Later on, when we
ere already into the gallery, we
uw nlot of things that we eould do
as a gallery. So, our original idea
progressed. We ‘would like to be-
lieve that with our attitude, we are
a growing gallery.
BUSINESS DAY: What are some of
the things that you have been doing
beyond your original intentions?
VALENZUELA: When we deal
with artists, sometimes it can get
very frustrating. Kung nababasa mo
lang sila sa diyaryo, maganda ang
tingin mo sa kanila. But when you
see and talk to them, they come up
with a lot of rubbish. Pareng nawa-
wala tuloy ‘yung respeto mo sa
kanila bilang artist. Siguro, may
mga kulang doon na thegallery can
fill in. Wrong values. Wrong atti-
tudes, Discipline. I don't know but
some artists think that because they
are artists, they should not have a
sense of time and discipline at all, I
am very strict about discipline. So,
medyo pinupukpok namin sila, at
least in that aspect.
DEE: In other words, professional-
ism, Ithink that is what we want to
inject into the whole scene.
BUSINESS DAY: You mentioned
earlier that you put a certain
on social y

Ppaintings.

DEE: I1didn’t say that.
VALENZUELA: Hiraya gave the
m-.premou that we were only sup-
porting social realist works. To cor-
rect some facts, in 1981, out of 16
shows, we only exhibited works of
three social realist painters,

CHUSE YOU TIEATa 16 & jucranye uus-
ness, You have to know the artists
and you have to be familiar with
their works.

TOLEDO: If you're acquainted
with the artists and you know the
art world, it will be easier for you
to start on a low budget because
then you're l:t\u.l]y opantlng in
confidence and the

sonal relationship yuu htve Imllt up
with them. But if you're entirely
new in the business, it will take a
long time to build the confidence,
80, how do you do it? You go
about it by investing more than the
person who has been in the art
world longer. And to signify your~
intention, you start 'huymu outright
from the artists,

COSIO: One thing that w|l1 be help-
ful to emphasize is that art is a
good investment. I think instead of
telling people how lucrative the gal-
lery business is, it is better to say:
]u.nt buy paintings, It is [ood invest-

ent.
BUSENESS DAY: In the current art
market, there seems fo be an ob-
session for names.
‘COSIO: Hindi na, My assessment is
that people are looking for lower
priced paintings, They love the
paintings, They’re beautiful. Pero
nahihintakutan sa presyo. You see,
it shows our present financial con-
dition. Talagang mahirap, Most of
the pieces that are sold were made
by not so well known artists be-
cause their prices are low and the
works are good.
BUSINESS DAY: What are the
prospecu for artists and galleries?

'OLEDO: Personally, I foresee a
lewznmg of
sifting process, There will

galleries, some sort of a
be bet-

ter standards,

BUSINESS DAY: When do you
think can you organize a guild
strong enough to make represent-
ations to the government?

‘0SI0: We have been working for
a national body — a national coun-
cil for the arts to integrate the
existing cultural agencies in the gov-
ernment and the projects and work
towards the development of the
cultural policies of the government.
That is looking at culture in gen-
eral, You asked about a guild, I was
talking earlier about a guild of gal-
leries, There was one before. I think
it's about time that they got to-
gether again with the way art and
the art business is moving. [ ]
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